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UK OVERVIEW
by PAUL J MILLER
Chief Executive Officer

2018 CHILDCARE SECTOR UPDATE

UK Childcare Market: A Golden Window
of Opportunity for those wishing to sell
their childcare businesses.
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Just over the midway point of 2018
Quarter 2, Day Nursery sales continue to
be buoyant and we have seen a number
of regional groups and local operators
change hands for multiples far in excess of
those seen in 2017. Generally, multiples are
strong and rising in key regions throughout
the UK. Buyers are better prepared than
previously seen and as a result timescales
for completing deals are reducing as
buyers seek to close their transactions in
the shortest possible timescales.
Redwoods Dowling Kerr are delighted
with the success we have enjoyed in
the first 8 months of the year and are
particularly proud of our regional group
sales with the sale of Bambino’s to JiaYi
Education, Natures Nursery to All About
Children and Noah’s Childcare Centre
to the Tops Day Nurseries utilising our
Corporate Sales Process.

Freehold sales
now account for

48%

of completed
deals as opposed
to 36% in 2017
2

Our clients involved in these deals and
more have benefited from the RDK
Corporate Sales Process which is bespoke
to each of the processes which we run.
At Redwoods Dowling Kerr we understand
that no two childcare businesses are
the same and as a result we tailor our
corporate sales processes. Our goal, as
always, is to deliver the best result for our
clients and not simply the easiest sale.
The sale of Bambino’s via our Corporate
Sales Process is a shining example of
how widely recognised and valued
our Childcare is around the world and
is one of the reasons why JaiYi
Education completed the first ever
purchase of a UK Childcare group by
an Asian listed company.

4
months

Average places
per freeholds sold
settings has risen
from 61 places to

Average time
taken to sell
a nursery has
reduced by

in the first half of 2018

in the past 2 years

72

places

SOLD

Whizz Kidz Nurseries
South London

The childcare market is a global one and
organisations such as Busy Bees and Bright
Horizons operate on an international scale
making strategic acquisitions across the
world. The world is getting smaller and
we are witnessing a number of UK
Childcare operators on a smaller scale
start to make in-roads into the Chinese
and Asian markets and this is a trend we
expect to continue.
Buyer demand is critical in any buoyant
market and Redwoods Dowling Kerr
deal with operators of all types including
International Investors, Private Equity,
Large Corporates, Regional Operators,
Growing Groups and first-time entrants.
We are conscious of the need to further
cultivate our relationships and with this in
mind are holding a number of seminars in

the Middle East in the Autumn/Winter of
2018. In conjunction with this we are also
launching our new Redwoods Dowling
Kerr website aimed at attracting more
buyers to the marketplace. Redwoods
Dowling Kerr are renowned globally for
the work we do with M&A activity for
UK Childcare businesses, and as a result
we have an ever-growing knowledge
of buyers who are looking for childcare
opportunities. Our knowledge is unrivaled
in the UK marketplace and our intention
is to significantly grow this pool of ready,
willing and able purchasers.
If we look to the future, Brexit draws nearer
and at this stage we do not know what
impact this will have on the UK economy
or indeed our labour markets. Whilst
there will be changes to the landscape in

which we operate we believe that the
strength, quality and attractiveness of
the UK Childcare market will counter
any negative impacts. Given the current
level of deals we have in our pipelines,
the conversations we are having with
buyers and investors we have no doubt
that merger and acquisition activity
will continue to be strong for the
foreseeable future.

Investment banker acquires Whizz Kids
Nurseries, a two setting group in South London
brokered by Redwoods Dowling Kerr
Situated in Sutton and Carshalton, these
popular nurseries were placed on the market
with Redwoods Dowling Kerr and achieved a
remarkable twenty-seven viewings and seven
individual offers.
Since establishing the business in 2014, the
vendor, Mr Kelly Marashi has grown the business
significantly over the years to provide what is
now a thriving business. The nurseries are well
respected within not only the local area but
those coming from further afield.
Commenting on the smooth transaction, vendor,
Mr Kelly Marashi, said:
“I may be able to represent most people who are
reluctant to pay in advance for a service such as
the sale of a business.
Simply, the team they have at RDK is superb.
From the initial point of contact, to the valuation,
instruction and finally; the main player Natasha,
with a further part played by Sarah.”

OVERSEAS INVESTMENT IS BEING
DRIVEN BY A COMBINATION OF THE
EXCELLENT REPUTATION OF THE UK
CHILDCARE SECTOR AND THE GOOD
VALUE REPRESENTED BY THE CURRENT
WEAKNESS OF STERLING
3
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INTERNATIONAL BUYER REACH
by ANDREW K STEEN
Sales and Marketing Director

2017 was a dynamic year for
the introduction of overseas
buyers into the UK Childcare
Market. Last year I wrote
about how macroeconomic
factors were leading to
increasing interest. You
will note that a number of
headline deals have taken
place in 2018 which have
converted the interest
into concrete ownership.
This evolution of childcare
ownership will bring in
new skills, interests and
experiences to the childcare
sector, which can only be a
good thing.
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Whilst we have witnessed a partial recovery
of the $ exchange rate, the UK pound is
still weak when compared to historic
levels. Combined with a stable economic
picture (excluding retail) and the track
record for profitable equity investment
exits, UK Childcare is extremely attractive
to foreign investment.
In Q1 2018, Redwoods Dowling Kerr
completed the sale of Bambino, a group
of four nurseries based in Plymouth
Devon. The Buyer was Thames Valley
Capital on behalf of JiaYi International
Education Investment Group Ltd. Thames
Valley Capital hold a vision of business
collaboration between China and the UK
and the acquisition of Bambinos provides
a platform to enhance this collaboration.
In Q2 2018, Redwoods Dowling Kerr
completed the sale of Jumping Jacks, a
Freehold Day Nursery in Bedford to a buyer
who was based in Mauritius. The business
was sold to Mr Shanaka Katuwawala, a
financial researcher from Mauritius, who
has moved back to the UK to invest in
childcare businesses.

Overall the market is dominated with
National and Regional Group transactions
and I expect this to continue well into 2019.
A market which can sustain growth and
increasing multiples requires new buyers
and the international interest is extremely
welcome as it assists in creating multiple
bidding positions for all types of profitable
childcare opportunities.
The key criteria from these buyers remains
unchanged, below is a table featured in
2017 which remains accurate in 2018.
TYPICAL BUYER CRITERIA INCLUDES:
1) Strong, sustainable profit levels
2) Management team ran with strong
performance statistics
3) Sites with profit levels in excess of
£200k EBITDA
4) Sites with registration levels
in excess of 50
5) Upward profit trend with strong local
demographics

Across the page is a graphic illustrating
international interest in our opportunities
since the start of 2017. Buyer interest is
truly global and our google analytics
show a strong, sustainable increase in
website traffic, particularly from Global
City locations.
To accommodate the demand, Directors
from Redwoods Dowling Kerr will be
hosting a Middle East seminar program
which will enable our opportunities to
be pitched to over 2,000 funded
acquirers. Each of the 7 seminars will
cover UK Childcare opportunities, Tier 1
Visa Status information and also a
detailed market overview.
If you are interested in your business sales
opportunity being featured at the Middle
East seminar program then please contact
us today to discuss your sale.

Sweden

Canada

Germany

France

United
States

Spain

China
Saudi
Arabia

India
United
Arab
Emirates

Highlighted countries
demonstrate markets of
significant buyer interest

South
Africa

Philippines

Australia

Source: www.BusinessBuyers.co.uk
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BEST TIME TO SELL
by JENNA CALDWELL
Head of Childcare

Jenna Caldwell, Head of
Childcare at Redwoods
Dowling Kerr, considers the
best time to put a nursery
to market.

My answer would definitely be now and
absolutely over the next 6 to 12 months.
My reason for this is simple – current
buyer demand.
Current demand for Childcare
opportunities is at an all-time high.
This means that the highest multiples
and sale prices can be achieved as people
compete for the same opportunities.
Increasingly, owners are becoming
aware of this and are stepping away from
considering agreeing a sale direct to a
corporate operator as they understand
that the best possible price cannot come
for a sales process with just one party.
In my experience the strongest multiples
are paid to owners who operate a
corporate sales process, it is essential that
only the strongest buyers are considered
and that they are all put in a competitive
position which will drive the best offers.

Overseas investment in to the UK childcare
market has been widely spoken of over
the past few years and recently we were
delighted to announce that we brokered
the sale of the first ever UK nursery
group to a Chinese investor being JiaYi
Education’s purchase of Bambinos Nursery
Group in the South West of England.
The sector also continues to attract private
equity interest. A highly fragmented
market which is highly regulated with
buy-and-build opportunities and tangible
economies of scale represent an incredibly
investment-friendly environment.
We also foresee further consolidation
throughout the larger groups over the
next 18 months to 2 years which will mean
that these currently highly acquisitive
groups will no longer be in market place
to acquire.
The above demonstrates why I would
suggest to anyone who is considering
exiting now or in the near future to discuss
their exit strategy now.
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Once the decision to sell has been made,
it is important for you to contact us as soon
as possible, as, like any other sale, it
is important to have all of your financial
and operational information in order.
Not only does this save time further down
the process during the due diligence
stage but we also want to highlight to
the potential buyers exactly what the
opportunity is and how this can further
be enhanced thus making it a solid
investment and an opportunity not to
be missed.
To receive our guide on “how to prepare
for a success sale” or for any further
information regarding this article, please
contact Jenna Caldwell, Head of Childcare
for Redwoods Dowling Kerr on;
M: 07525 592 988
E: jenna.caldwell@redwoodsdk.com
L: l inkedin.com/in/jennacaldwell-a8123254
T: @ChildcareJenna

SOLD

NO TWO SALES ARE EVER THE
SAME AS EACH AND EVERY
CHILDCARE BUSINESS IS UNIQUE.

Kiddiwinks Day Nursery

Happy Jays

North West

Yorkshire

A first-time buyer is enjoying his new business
venture after acquiring Kiddiwinks Day
Nursery in Manchester.

Project Cortez represented the confidential
sale of a group of six Yorkshire based nurseries
to the First for Childcare Group.

Dr Hamid Sarwar beat six other interested
parties in a bid to acquire the charming
children’s day nursery in the leafy suburb of
Withington. The setting received a remarkable
twenty-seven viewings after marketing with
the UK’s number one childcare brokerage,
Redwoods Dowling Kerr.

The multi-million-pound deal was sold via
our Corporate Sales Service, a premium sales
process designed to target confirmed buyers,
stimulate competitive bids and ultimately
increase value. The service provides a dedicated
and experienced sales negotiator, a detailed
20-page sales brochure and a targeted teaser
campaign sent confidentially to a database of
pre-qualified buyers.

Citing the location as a factor that persuaded
him to purchase, buyer Dr Hamid Sarwar said:
“I would like to thank Natasha Satterthwaite for
her prompt help in all matters related to the
purchase. This has been concluded successfully.”
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Commenting on the excellent service provided
by Redwoods Dowling Kerr, Kasim Malik said:
“We recently sold our Nursery through Redwoods
Dowling Kerr and we are very pleased with
the service. They marketed the business
continuously and we had a steady stream of
serious interest/viewings.”

The vendors, Tony and Jacqui Gernon
commented:
“We chose Redwoods Dowling Kerr to sell our
Group using their director-led Corporate Sales
Service as we believed that they were best
placed to deliver the outcome we required from
our sale. Paul Miller was personally involved at
all stages of the process and was in regular
contact throughout.
We are delighted that RDK found the right
strategic buyer who we believe will continue
to provide first class nursery education across
North and West Yorkshire.”
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WHY SHOULD YOU WORK WITH A BUSINESS BROKER?
by ROBERT YATES
Head of Sales

“Deciding to sell your
business is an important
and often daunting
decision. Given the
options available,
knowing the next
steps to take can seem
confusing.
Many people may
not consider using a
broker at first, but using
the right broker, with
extensive childcare/client
experience, will add real
value to the sale process
and increase your
chances of a successful
outcome.”
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MARKET EXPERTISE AND
NEGOTIATING EXPERIENCE
When you choose
Redwoods Dowling Kerr as
your business broker, we
work solely for you.
Our job is to get you the
best possible deal and to
find you the right buyer.

We achieve this through
our market knowledge and
negotiating experience
which have been built up
over more than 30 years of
selling childcare businesses.

CONFIDENTIAL, TARGETED
MARKETING TO QUALIFIED BUYERS
Your business broker
should be able to provide
persuasive, targeted
marketing which
emphasises the value
of your business and
highlights your opportunity
to qualified buyers. At
Redwoods Dowling Kerr we
do this using a combination
of campaigns in print,
online and via direct
approaches where relevant
to ensure that your business
is seen by the right buyers.
As an example our
Corporate Sales service
is a premium sales
process offering:

WE ARE THE ONLY
BROKER TO OFFER A
“WHOLE OF MARKET
APPROACH” FOR THE
CHILDCARE SECTOR

•	a confidential teaser
campaign outlining
the key selling points of
your business and the
opportunity which exists
for the right buyer
•	a researched buyer list
targeting active buyers
•	a managed marketing
plan approaching
active buyer’s

•	a detailed Information
Memorandum
presenting and
highlighting your
business opportunity
to qualified buyers
who have signed a
nondisclosure agreement
•	a full negotiating and
support service where
you are guided through
the sale process to the
completion of your deal.
This process not only
means interested parties
get to view your business
in its best possible light,
but that confidentiality
is maintained.
Confidentiality is imperative
to a lot of vendors, as it can
be stressful worrying about
the effect of staff, suppliers
and clients finding out
that your business is on the
market for sale.

SOLD

Nicky Noo Nursery Ltd
West Midlands

MAXIMISING VALUE
Most importantly for
vendors, choosing a broker
means achieving a highvalue sale and the right
buyer is far more likely
than going it alone. For
most people, selling your
business is a once in a
lifetime experience and
for some it is a journey into
the unknown. By selecting
the right broker, you can
be confident you have the
required knowledge, skills
and experience working on
your behalf to achieve the
successful outcome you
desire.
We are the only broker to
offer a “whole of market
approach” for the childcare
sector and as such our sales
range from large groups to
smaller scale operations
and settings.

Nicky Noo Nursery Ltd Sold to Passionate
First-Time Buyers

Our buyers range from
Large Corporate Operators
to regional players; Private
Equity Houses to High Net
Worth Investors; and growing
operators to first time buyers
or new entrants to the sector.

Redwoods Dowling Kerr is delighted to
announce the sale of Nicky Noo Nursery
Ltd in Birmingham. The nursery was sold to
ambitious first-time buyers who have a passion
for childcare and over fifteen years’ experience
working in the public sector with children and
young people.

Above all we take pride in
delivering the best deal
possible for our clients.
Contact us today for an
informal discussion about
how we can maximise the
value of your sale.
Call Robert Yates on
0844 7011 819 or email
Robert.Yates@redwoodsdk.com
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After spending years building and developing
an excellent business with a stellar reputation
in the local community, Miss Lewis wanted to
pass on her legacy to a like-minded, passionate,
quality childcare provider who would be able
to continue building on her success.
The seller, Miss Lewis commented on their
experience saying that:
“As a family, we have found Redwoods Dowling
Kerr amazing, we are so happy with the
experience and service provided and we would
rate the service 10 out of 10. The team were
always ready to help and go the extra mile. I
would like to thank all the team as my sale
has been very rocky and the support I have
received has kept me to going throughout the
process. I am hoping to be back in a few years
to buy a nursery.”

9

International
Buyer Seminars
Targeting potential
buyers from
around the globe
Throughout
Autumn and Winter 2018

DUBAI | ABU DHABI | SHARJAH
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Curious Caterpillar

Playaways

Twinkle Tots

Childsplay

South West

West London

East Anglia

North West

A couple of first-time buyers are enjoying their
new childcare venture after the sale of Curious
Caterpillars in Cainscross, Gloucestershire.

An ambitious family-run operator is enjoying
their new business venture after acquiring
Playways Day Nursery in West London.

Twinkle Tots Nursery in Kings Lynn, Norfolk
has found a new owner after being put on the
market by Redwoods Dowling Kerr.

Kids Planet Day Nurseries acquire 25th nursery
via Redwoods Dowling Kerr

Mr and Mrs Reynolds were delighted to
acquire the popular children’s day nursery
after successfully bidding with Redwoods
Dowling Kerr.

Mr Ben Douglas of Aktiva Camps beat 14
other prospective buyers in a bid to acquire
the popular children’s day nursery in Ealing,
achieving a remarkable total of fifteen offers
from fifty-five viewings.

With over 30-years-experience in the sector
and 3 settings, Kevin and his family now aim
to integrate Twinkle Tots under their existing
group, Tomthumb.

The freehold nursery received a high-level of
interest with seven viewings and four offers
through the UK’s Number 1 childcare brokerage.
Vendor Mr Mike Ogden said: “It was a good
decision to market my business through
Redwoods Dowling Kerr because I found
them to be professional, friendly and very
knowledgeable about the sector from the
very beginning.
“The service I received was great, especially from
Sarah Ellison my main contact. To be expected,
there were a lot of questions to answer and
information to provide, but she led me through
it every step of the way and I always felt she was
on my side.
“I would definitely recommend Redwoods
Dowling Kerr.”

Commenting on the transaction, the vendors said:
“The decision to sell our Nursery was a very
difficult one, having owned and run the nursery
for a long period of time, during which our
children also attended.
“The process of selling turned out to be a lot
longer than we originally anticipated, but we felt
that Sarah and the team at Redwoods Dowling
Kerr were suited to deal with the sale as it
progressed and were able to offer suitable advice
right up until completion.
“We would like to take this opportunity to thank
Sarah for her support as we navigated the sale
and went through to completion. Her insight
was invaluable and she was able to put our mind
at ease at each step.”

The additional setting is likely to be welcomed in
Kings Lynn, where Mr Tricks enjoys an excellent
reputation for his group of family-operated
pre-schools.
Twinkle Tots was established in 2004 and enjoys
a “good” Ofsted rating. The vendors are now
looking to pursue other business interests but
leave in place a reputable, charming setting
with potential for growth.
Commenting on the transaction, Mr Tricks said:
“I just wanted to thank Sarah for her help
in acquiring Twinkle Tots. You acted in a
professional way and nothing was a problem.
I will be in contact soon for our next purchase.”

Redwoods Dowling Kerr is delighted to
announce the sale of Childsplay of Liverpool
Limited in Wavertree, Merseyside. The nursery
was sold to the highly regarded Kids Planet Day
Nurseries; a family-owned group of 24 nurseries
in the North West of England. This sale marked a
celebrated 25th addition to the group.
The sellers, Mr and Mrs Edwards commented on
their experience saying that:
“We have recently completed the sale of our
day nursery with Redwoods Dowling Kerr, who
found us several potential buyers that they knew
would be quality buyers.
Although there were some unforeseen hiccups
along the way, they always had our best interest
at heart and fought hard for us to achieve the
sale we wanted. We are happy to have passed
our reigns on to such a likeminded, quality
childcare group Kids Planet and we would
highly recommend Redwoods Dowling Kerr
to others.”

11

GLOBAL CHILDCARE PROPERTY REPORT UK EDITION - AUTUMN 2018

SELECTION OF SOLD CORPORATE SALES

Tops Day Nurseries acquire Noah’s
Ark Childcare Group via Redwoods
Dowling Kerr

PROJECT NURTURE

Springfields Day Nursery - Sold to
first time buyer - via Redwoods
Dowling Kerr

Project Lilypad - Noah’s Ark Childcare Group

Project Nurture

South West

West Midlands

Redwoods Dowling Kerr is delighted to announce the multi-site sale of Noah’s Ark Childcare
Centre Limited, a group of seven nursery settings all located across Devon in the South West
of England.

Springfields Day Nursery has been successfully operating for over 25 years, during that time the
business has gained an excellent reputation for providing quality and effective childcare.

Noah’s Ark Childcare Centres was established in 1996 as a partnership by our clients, Mr and Mrs
Squires, who had a background in teaching. At this time Mr & Mrs Squires were starting a family and
wanted to offer the quality childcare provision that they were unable to find elsewhere. The group
now stands at 7 settings with a combined capacity for 386 children, aged 3 months to 5 years with
many of the sites offering breakfast, after school and holiday club provision.
The successful acquirer Tops Day Nurseries opened in 1990 with four children and now provides care
for more than 3000 children in 27 nurseries across the South West of England.
Mr & Mrs Squires – previous owners of Noah’s Ark Childcare Centre Limited commented;
“We would like to thank Redwoods Dowling Kerr for all their assistance with our sale. Special thanks
also to Karrina Lee who was our dedicated negotiator from the start and we wish parents, staff and
children all the best for the future”
Cheryl Hadland – Managing Director of Tops Day Nurseries commented;
“We are delighted to be welcoming more colleagues, children and their families into our Group.
Each nursery has its own environment, community and heritage and we will be working with
each one to celebrate where they are already. I would like to thank RDK for introducing us to this
opportunity and for the work they have done over the last few months to make it happen.”
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The nursery provides care for up to 57 children between the ages of 0 to 3. In addition, there is also a
kids club which provides care for up to 39 children aged between the ages of 3 to 11.
Mrs Eve commented on her service: “The decision to sell Springfields Day Nursery Ltd was incredibly
tough and emotional. I was presented with 3 purchasers from Redwoods Dowling Kerr but was
immediately drawn to Mr Patel due to his love for the nursery and appreciation for everything we
have achieved to date.
Sarah and Redwoods Dowling Kerr were fantastic throughout the whole process, she was
incredibly proactive and knowledgeable and pushed through the sale with sheer determination.
Sarah called me the day after completion just to ask how I was feeling and to make sure I was OK, as
they really do understand the emotions attached to selling your nursery. I am now looking forward
to my new challenge working alongside my partner for his Adventure Centre. I would not hesitate in
recommending Redwoods Dowling Kerr to any nursery owner.”
Buyer, Mr Patel commented on his experience: “I am delighted to have acquired Springfields Day
Nursery Ltd. I have no plans to change anything as the business is such a successful nursery with a
fantastic atmosphere, parents and team.
The team at Redwoods Dowling Kerr were amazing and although I faced many challenges along
the way, they were always on hand to assist and reassure me throughout the process. I would 100%
recommend using Redwoods Dowling Kerr again and in fact, I will be calling Sarah Ellison again in
the new year to discuss further acquisitions.”

Redwoods Dowling Kerr Sell
Multimillion Pound Childcare Group
to International Investors

First Place in Ascot Race, Project
Eden Sold to All About Children

Project Daisy - Bambinos Day Nursery

Project Eden - Nature’s Nursery

Plymouth, Devon

South East of England

Redwoods Dowling Kerr is delighted to announce the sale of Bambinos, a group of four nurseries
based in Plymouth, Devon.

Redwoods Dowling Kerr is delighted to announce the sale of Nature’s Nursery in Ascot, Berkshire.

The group of nurseries sold to international investors from China, making it one of the first deals of its
kind in the industry. As the UK’s leading sales broker in the childcare industry, Redwoods Dowling
Kerr generated a lot of interest for Bambinos Day Nursery. The group of nurseries received a total of
five viewings from different parties, which resulted in two offers being put forward for the business.
Mr and Mrs Lane were delighted to receive two offers from interested parties. After careful
consideration, they decided to accept an offer from London Thames Capital, who were working on
behalf of an overseas investor from China.
London Thames Capital is a renowned business consulting firm that specialises in the education
sector based in Mayfair, London. They hold strong relationships with associates from China, with
a vision to promote business collaboration between the UK and China. Once communications
between Redwoods Dowling Kerr and London Thames Capital were underway, it became clear that
Bambinos Day Nursery was an ideal purchase for their clients.
The sellers, Mr and Mrs Lane commented on their experience saying that; “We would like to thank
you for your help along the way Sarah and for introducing us to the Chinese investors. We wish them
every success for the future with the Bambinos brand.”
The buyers commented on their experience saying that; “I would like to say a great thank you for your
help and patience during the long process, we would like to purchase more through Redwoods
Dowling Kerr in the future.”

The seller was looking for a quick turnaround on the sale of Nature’s Nursery, and as the UK’s leading
broker in the childcare market, Redwoods Dowling Kerr quickly generated interest for the nursery. The
successful offer was accepted by an experienced and industry-leading company, All About Children.
All About Children is a large childcare group that operates 21 other childcare settings in the South
of England. The group has worked extensively with Redwoods Dowling Kerr in the past, having
purchased five other childcare settings since 2010.
Natures Nursery works incredibly hard to deliver a high standard of childcare and is rated as ‘Good’
by Ofsted. The addition of the Forest School, with its qualified Forest School teacher, sets it apart
from other nurseries in the area.
Natures Nursery believes that the education of a child should be a partnership between caring
parents and a caring childcare provider. They encourage the children in their care to develop into
happy, confident individuals with a strong sense of social awareness. They equip them for more
formal learning, while also giving them a thirst for further educational adventures.
The buyer at All About Children commented on their experience saying that; “As a large nursery in
the South East of England with a great reputation, this is just the sort of nursery we were looking
for. We are really happy with the outcome and I know the nursery team are too. The team at
Redwoods Dowling Kerr know us, and they know we will always pay a fair price for good nurseries
like this. They did a great job in putting this transaction together.
The seller wanted a quick sale, that was strictly confidentiality and a buyer with a good reputation for
being straightforward and delivering on their commitments. Sarah and rest of the team managed
the process extremely well, we look forward to working with her and Redwoods
Dowling Kerr in the future.”
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SELECTION OF PROJECTS FOR SALE

Project Rowan

Project Elizabeth Project Eleanor

Project Virtue

Project Gabriel

Project Marcus

South West England

South East England

South East

East Midlands

Scotland

South Lincolnshire

Offers Invited in the
region of £1.6m
Freehold
Ref: 46360

Offers Invited
Freehold
Ref: 45620

Offers Invited
Leasehold
Ref: 45151

Income of £1,053k for the year
ended 31st May 2016, with an
adjusted EBITDA of £231k.

Combined income of £948k
year ending 31/03/2017 with an
adjusted EBITDA of £196k.

Offers invited for the shares of
the limited companies, assets
and 3 freehold properties
Ref: 46314

Offers invited in the
region of £749,995
Freehold
Ref: 46272

Registered for 143 children
including after school and
holiday club.

Combined capacity of 107, for
children aged 0-5 years.

Combined income of £1,645K
with an adjusted EBITDA of
£659K for the year ended
September 2017.

Income of £335k for the year
ended 2018, with an adjusted
EBITDA of £77k.

Offers invited for the shares
of the ltd. companies for all
nurseries within the group,
assets and a freehold
Ref: 46173

Fee income of £510k for the
year ended December 2017
with an adjusted EBITDA in
excess of £120k.
Detached purpose built day
nursery registered for over
60 children between
3 months to five-years-old.
Robust organisational
structure and team of
dedicated and highly-qualified
staff.
Convenient and accessible
setting, presented to a high
standard throughout.
Historically high occupancy
levels and regular referrals.
Potential to increase capacity
and income.
Rated as “Good” by Ofsted in
March 2018
14

Excellent organisation
structure with experienced
management team and staff
in place.
Spacious and well-appointed
property, with superb grounds.
Fantastic reputation locally
with healthy occupancy levels.
Excellent residential location,
with large catchment area
good transport links to London,
and five recently granted
planning applications.
Opportunities to enhance
income and profitability.
Ofsted rating of ‘Outstanding’

Historically high occupancy
levels at 80-90%.
Regularly maintained through
investment.
Potential for future expansion
and growth.
Both settings rated as
“Outstanding” by Ofsted

For the 6 months ended
31st March 2018 the group
achieved a combined income
of £942k with an adjusted
EBITDA of £372k, representing
a 44% growth in income
compared to the same period
in 2017.
Combined capacity of 420
places across the 5 settings.
All settings rated as
Experienced and long
standing management team.
Potential for further growth
and development.
“Outstanding” or “Good”
by Ofsted

Capacity for 60 children aged
between 3 months and 5
years, increasing to 76 as of
August 2018.

Income for the year ending
2017/2018 of 700k with an
adjusted EBITDA of 343k.

Excellent location.

Forecasted income in excess
of £1M for the year ending 2019
with an adjusted EBITDA of
£540k.

Robust organisational
structure with an experienced
and dedicated team.

The nurseries have the capacity
for a combined total of over
250 children.

Regular investment made
in the facilities, resources,
structure and environment.

Robust organisational
structure in place capable of
running the business on a day
to day basis.

Well-presented and secure
nursery in a picturesque
residential area.
Rated ‘Good’ in all areas by
the Care Inspectorate

Fantastic locations Potential
to increase the income and
profitability of the group.
The first group of nurseries
in South Lincolnshire to be
awarded an ‘Outstanding’
rating by Ofsted

EXIT PLANNING

If you want to discuss your exit
requirements then we would be
delighted to visit you in confidence to
discuss the options available.
Contact Robert Yates on 0844 7011 819
email Robert.Yates@redwoodsdk.com

WE ARE THE
ONLY BROKER TO
OFFER A “WHOLE
OF MARKET
APPROACH” FOR
THE CHILDCARE
SECTOR
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Contact us to find out more about our complete
Childcare business brokering service.
To buy: Call Jenna Caldwell, Sarah Ellison,
Karrina Lee, Natasha Satterthwaite or any
of the childcare team on 0844 7011 812
or email Childcare@redwoodsdk.com
To sell: Call Robert Yates on 0844 7011 819
or email Robert.Yates@redwoodsdk.com
Or visit the UK’s fastest growing business broker
website www.redwoodsdk.com/childcare

THE COMPLETE CHILDCARE BROKER

REDWOODS DOWLINGS KERR
Redwoods Dowlings Kerr are the
complete childcare business broker.
From large groups to single settings,
we sell more childcare businesses
than any other broker.

